“Salesman is the core of an Organization;

they are profif maker & makes the company

survive. ™ — Md Akber Havsan
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Contact-SRIDDET
BRIDDHI-Industrial & Marketing Consultants

House 7, Road No 8/A, Dhanmandi R/A, Dhaka
029133167; 01713457021; 018192180443
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BRIDDHI — Training & Development
BRIDDHI — Consultancy
BRIDDHT — Executive Search

Request fo visit & Share / Subscribe:

= akbar@briddhiong; info@Ebriddhiiong
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